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Wireless chip sales recovery accelerates 
For RF Micro Devices Inc 
(Greensboro, NC, USA) fiscal 
Q2/2002 sales (to end-September) 
were about US$98.3m (down 
just 3.9% on a year ago and up 
40.3% sequentially - well up on 
its September lOth forecast of 
30% - see Issue 8, page 8). 
This includes power amplifier 
modules up 86.3% (from 32.6% 
of total sales to 43.4%). 
Profitability was achieved a 
quarter ahead of expectation. 
RFMD expects December-quar- 
ter sales of US$99-103m. 
RFMD's new 2nd fab should 
start operations in the Decem- 
ber quarter and construction of
the China facility should be 
complete byAutumn 2002. 
For TrlQuint Semiconductor Inc 
(Hillsboro, OR, USA) Q3/2001 
sales were US$80.8m (flat on a 
year ago but up 33% on Q2). 
Chairman, president and CEO 
Steven J Sharp stated, "Our 
wireless business continues to 
improve f rom the lows 
reached earlier this year and 
our defense and satellite busi- 
ness was also strong... We are 
still seeing softness in our opti- 
cal networking products." 
For Alpha Industries (Woburn, 
MA, USA) fiscal Q2/2002 sales 
were US$33.0m (down 55% on 
a year ago but up 2% sequential- 
ly).This includes wireless hand- 
set revenue up 60% (exceeding 
expectations) driven primarily 
by orders from top-tier OEMs. 
"These orders reflect he work- 
ing down of  inventory in the 
channel and our strong partic- 
ipation in new models across 
multiple standards including 
GSM, CDMA and GPRS- 
enabled phones," said presi- 
dent and CEO David Aldrich. 
For the December quarterAlpha 
expects continued strong order 
flow for handset products (e.g. 
InGaP PA and multi-function 
front-end modules - in line with 
OEM product roadmaps for 
2002) but low visibility for 
infrastructure and broadband 
markets to continue for the 
next one or two quarters. 
Rising handset sales should gen- 
erate modest overall growth in 
Q4, followed by more substan- 
tial growth and a return to prof- 
itability in the March quarter. 
For Celeritek Inc (Santa Clara, 
CA, USA) fiscal Q2/2002 sales 
were US$15.1m (down 35% on 
a year ago but up 8% sequential- 
ly after in July expecting them 
to be flat - see Issue 7, page 7): 
• semiconductors US$9. lm 
(up 12% sequentially), including 
communications infrastructure 
US$1.7m (down 75% on a year 
ago) but handsets US$7.4m 
(up 54%, including InGaP HBT 
modules up 21% sequentially to
41% of total revenues); 
• subsystems US$6.0m (down 
48% on a year ago), including 
defence US$5.0m (up 31%); 
communications infrastructure 
US$1.Om (down 87%). 
Increased margin is mainly due 
to module yield improvements. 
Orders included an initial pro- 
duction order from a new 
Korean handset maker for 
InGaP HBT modules for a US 
CDMA platform. 
Fiscal-2002 sales are expected 
to be US$58-60m (down 31% 
on fiscal 2001). 
"Handset OEMs 
have worked through 
the excess inventor~... 
They are now focused 
on ordering compo- 
nents for new models 
being introduced in 
early 2oo2'; 
Dr John C C Fan, 
chairman & CEO, Kopin Corp 
For epiwafer supplier Kopin 
Carp (Taunton, MA, USA) 
Q3/2001 sales were US$12.3m 
(down 48% on a year ago but 
up 33% on Q2).This included: 
• lll-Vs US$5.6m (down 69% on 
a year ago but up 47% on Q2); 
• CyberDgslgays US$6.4m (up 21% 
on a year ago and 23% on Q2). 
"Increasing business f rom our 
long-time customers i an en- 
couraging sign that the wire- 
less handset market has begun 
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to turn around," says chairman 
and CEO Dr John C C Fan. 
"Handset OEMs have worked 
through the excess inventory o f  
the past  several quarters. They 
are now focused on ordering 
components for  new models 
being introduced in early 2002." 
Kopin expects growth of over 
20% in Q4/2001. 
For Concxant b~Lems lnc 
(Newport Beach, CA, USA) fiscal 
Q4 sales were US$201m (up 
0.5% sequentially and 5% on 
July's forecast), including 
Personal Networking business 
up 9% (led by 24% growth in 
Wireless Communications). 
Volume ramps of GPRS and 
CDMA IX-based PA modules 
started, with shipments to sev- 
eral customers including Nokia, 
Motorola, Ericsson and Samsung. 
Conexant also began sampling 
a new 4ram x 4mm InGaP PA 
module (the industry's smallest 
form factor). 
"Personal Networking perform- 
ance, coupled with improve- 
ments in order visibility, rein- 
forces our belief that the bot- 
tom is now behind us," said 
chairman and CEO Dwight W 
Decker. Despite xpecting a 
revenue drop in the December 
quarter for its Mindspeed busi- 
ness, Conexant expects overall 
sales to grow modestly. 
ANADIGICS Inc (Warren, NJ, USA) 
reported better-than-expected 
Q3/2001 sales of US$16.3m 
(though still down 14% sequen- 
tially and 68% on a year ago): 
• wireless US$6.1m (up 3%, 
driven by PAs for CDMA, ship- 
ping lm modules per month); 
• cable US$7.8m (down 7%); 
• f ibre US$2.4m (down 48%). 
Q3 is the bottom, says president 
& CEO Dr Bami Bastani, since 
Q4 is more than 90% booked to 
realize sales of US$18.0-18.5m 
(10% up, including over 80% 
growth for wireless due to the 
ramp of new CDMA customers 
and TDMA platforms). 
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